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7 HE AIRPLANE— High Class Salesman Wanted 


is the military eagle, aptly to sell American Credit Insurance 
termed the Eyes of the 


as Credit Insurance begins where Fire Insurance stops—after 
Army. Rising above and 7 I 


merchandise has left the protection of four walls, and been 
before the battle line, it turned into accounts. 


watches for coming attacks. And American Credit Insurance does far more than merely 
Avera enc FIRE ? P provide for the payment of abnorm: al losses. It establishes 
| FIRE_IN gives no warning o 


| a safe credit basis. It promotes the means to prevent losses. 
| 
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“i : : It eliminates was 1 ¢ I >. 
~COMPANY its coming. No eye can eliminates waste, and reduces the failure rate 


see where it will strike next. Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 


‘sAmerica Fore’’ ADEQUATE. Insurance and wanted by the leading Manufacturers and Jobbers. 


is the airplane of protection. Use foresight instead of actual ee en ee et ee ee 


for an Al salesman. To such a man we can offer an un- 
vision. Place your insurance with the usual opportunity. 
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Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice-Pres. and Actuary 
A. S. Doerr, Vice=President 








“All kinds of 
- Insurance 
on 


Automobiles” 


FIRE, THEFT, 
COLLISION, 
LIABILITY, 
PROPERTY 
DAMAGE. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


AMERICAN AUTOMOBILE INSURANCE CO. 
Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE CHAS. W. DISBROW 
Chairman of Board President 














AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 





Salary 


A supervisor or field superintendent is to be 
offered an experienced life insurance man who 
cannot only write applications but hire agents, 
by one of the best, conservative, old line com- 
panies in the country. Salary and expenses 


will be paid. Communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















The Acid Test for Strength, 


Liberality, Service and Low Cost 
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high on the list 


CAPABLE AGENTS WANTED 























Michigan Commercial 


Insurance Company 
Lansing, Michigan 
ASSETS SURPLUS 
January 1, 1913.....$862,447.34 $156,321.92 
January 1, 1914.... 920,961.16 181,374.66 
January 1, 1915 935,693.93 200,120.21 
January 1, 1916._. 1,020,369.41 211,057.76 
January 1, 1917....1,178,606.04 212,242.99 
January 1, 1918... 1,364,674.92 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
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The circulation of the y ceag mages of The 
Spectator Company, including THE SPECTATOR, 
amounts to over one million annually, aver- 
aging 20,000 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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WHERE AGENTS COME FROM 
T one time the agents of a life insur- 
ance company were appointed in 
a haphazard manner, without any par- 
ticular attention being paid to their 
former lines of employment or to their 
ability as sellers of the only commodity 
which is not bought, but has to be sold. 
In fact, one of the old-time reproaches 
on the business of life insurance soliciting 
was that when a man failed at everything 
else he took up life insurance. Besides 
this slipshod way of appointing agents, 
there was also an entire lack of instruc- 
tion.s A new agent had the rules of the 
company pointed out to him, then a rate- 
book and some application blanks were 
put in his hands, and he was told to get 
busy. It was scarcely to be wondered at, 
therefore, that the agency turnover was 
tremendous each year, resulting in a vast 
amount of wasted energy on the part of 
those entrusted with the management of 
the agency department. 


3ETTER METHODS OF SELECTING AGENTS 

During recent years most of the com- 
panies have realized the wastefulness of 
the old methods, and have adopted plans 
of selection tending to make their agency 
forces permanent. The habits, character 
and ability of an agency applicant are 
examined into, and rigid tests are applied 
in an effort to discover if the person is a 
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natural salesman or can be made one. As 
a result the drifters have been largely 
eliminated, and the canvassers of to-day 
are thoroughly posted in the principles of 
life insurance and the art of canvassing. 

Some recent investigations concerning 
the previous occupations of men now en- 
gaged in life insurance soliciting indicate 
that over one-fourth of the agents come 
from offices dealing in real estate and 
insurance. These men have been brought 
up in an insurance atmosphere, and the 
effect of their training is shown in the 
further fact that they write a larger pro- 
portion of new life insurance business 
than agents procured from other fields. 
In their former lines of industry most of 
them no doubt kept in touch with the 
progress of all lines of insurance as set 
forth in the columns of THE SPECTATOR 
from week to week, and when the oppor- 
tunity came to go into life insurance they 
were well posted, in the same way that 
they would have been had they selected 
casualty insurance as a specific line for 
their future energies. 


SUCCESSFUL AGENTS SEEK INFORMATION 
on ALL LINES 


The advertisements of life insur- 
ance companies in THE SPECTATOR, al- 
ways receive the benefit of our large sub- 
scription list, embracing fire, casualty, 
surety and agents of other branches of 
the business, as well as life insurance. 
Many of these agents of other lines read 
the numerous arguments in favor of life 
insurance printed in the columns of THE 
SPECTATOR weekly, and thus are predis- 
posed life insurance solicitors prior to 
their making connection later on with 
some life insurance company. Especially 
in the insurance and real estate offices, it 
might be remarked that there are young 
men developing who are anxious to re- 
ceive all the education possible regard- 
ing the various branches of insurance. 
The advantage thus derived by life com- 
panies from advertising in THE SPEcTA- 
TOR, aS compared with journals devoted 
purely to life insurance, also applies to 
fire and casualty companies whose cards 
advertising for agents appear in our col- 
umns in every issue, and which are as- 
sisted by the service which they derive 
from life agents and representatives of 
other branches of the business. Many 
agents starting as life representatives 
who were not adapted to the business, and 
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who would otherwise have dropped out 
of insurance altogether to enter some 
other calling, have become successful fire 
insurance agents. As a rule, however, 
after a life insurance agent obtains a cer- 
tain amount of training and experience, it 
is our observation that he sticks at his 
chosen calling. 


EXPERIENCE OF LEADING LIFE INsuR- 
ANCE MEN 

It is encouraging for THE SPECTATOR 
to have its long-established policy of giv- 
ing the news and technical side of all 
branches of the business confirmed by 
the investigations of such prominent life 
insurance men as Edward A. Woods of 
Pittsburgh, and William E. Taylor of 
New York, and from the extensive rec- 
ords of the Equitable Life Assurance So- 
ciety. From its inception this journal has 
adhered to the plans originally laid down 
of giving information regarding all 
branches of insurance within one cover. 
Requests from agents at various times 
for a purely life insurance paper, or a 
strictly fire insurance paper, or a solely 
casualty paper, have been answered by 
the assertion that it is to the best inter- 
ests of all the companies and to insurance 
men generally for THE SpPEcTAToR to 
give each week the benefit of its com- 
bined circulation created by the sub- 
scriptions of all classes of insurance men 
in addition to other subscribers. 


THE DANGER OF SEPARATE SECTIONS 

Publishers of certain other insurance 
journals, seeking new things, and influ- 
enced by. whims and passing fancies in 
attempts to please their readers, have 
tried to adapt themselves to the un- 
digested requests of some subscribers 
for separate papers devoted to one 
branch of insurance only, either by 
issuing separate editions devoted to life 
or fire-and-casualty; or by printing de- 
tached sections delivered together each 
week, treating, respectively, of fire-and- 
casualty and life insurance. 

By this plan it seems the suggestion is 
offered, or at least the temptation is 
placed in the way of the thoughtless or 
careless fire or casualty agent to toss into 
the waste-paper basket the section relat- 
ing to life insurance, and carrying also 
life insurance advertising, so the adver- 
tisers in that section might not receive 
the full circulation to which they are en- 
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titled ; meaning, of course, just so much 
circulation wasted. Contra, the life- 
agent subscriber is likely to discard the 
fire-and-casualty section. 


Wuy THE SPECTATOR PLAN IS FAVORED 


On the other hand, the policy of THE 
SPECTATOR in printing educational and 
news matter regarding all branches of the 
business, bound together under one cover 
and mailed weekly as one publication, in- 
sures to the advertisers the benefit of the 
entire circulation, and informs persons in 
each line of insurance as to the progress 
being made and opportunities open in 
allied branches. Moreover, the combined 
circulation of THE Spectator aids the 
forcefulness and influence of its editorial 
and educational articles, comments on 
unfavorable legislation, improper busi- 
ness practices calling for reform, and 
other subjects important to insurance in 
general or to particular branches, all of 
which add to the service and prestige of 
the paper among companies and agents. 

As the leading insurance journal, THE 
SPECTATOR is a complete insurance publi- 
cation, whose combined circulation stands 
behind every advertisement appearing in 
its columns. Each reading page of THE 
SPECTATOR carries a headline showing 
the branch of the business treated, for 
the information and guidance of its vari- 
ous classes of readers. For fifty years 
Tue Spectator has placed its combined 
circulation at the disposal of every ad- 
vertising patron. 





REMARKABLE voluntary confla- 
A gration is scheduled to occur in 
China in the near future, when opium 
valued at over $14,000,000 is to be pub- 
licly burned by order of the president of 
the republic. It appears that, because of 
the strict prohibition on the part of the 
Chinese Government against shipping 
any opium into the interior provinces, 
merchants holding stocks of opium had 
been unable to dispose of them, and, in 
consequence, the Government has pur- 
chased some 1200 chests. While it was 
originally intended to hold this opium for 
medicinal purposes, strong public opinion 
developed against any such plan, and it 
was decided, therefore, by the authori- 
ties that this immense accumulation 
should be destroyed. 
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Association of Life Insurance Presidents to 
Convene Next Week 


John B. Lunger, vice-president of the Equi- 
table Life of New York, will address the twelfth 
annual convention of the Association of Life 
Insurance Presidents, to be held at the Hotel 
Astor, New York, December 5 and 6. His topic 
will be “A great National Service—How Life 
Insurance Has Discharged Its Duty to the 
Nation.”’ 

Other speakers whose acceptances have been 
received are John Wanamaker of Philadelphia 
and Major-General William C. Gorgas of Wash- 
ington, D. C., former Surgeon-General of the 
United States Army. Mr. Wanamaker, who is 
a pioneer among holders of large policies of 
life insurance, will present his views on ‘‘The 
Service of Life Insurance as Seen by the Policy- 
holder.’’ Major-General Gorgas’ subject is 
“Thrift in Health—Application of Lessons of 
Military Sanitation to Peace Times.” General 
Gorgas, who was retired by statutory limitation 
as Surgeon-General of the United States Army 
last month, first achieved distinction in the 
field of sanitation through his elimination of 
yellow fever in Cuba. 

“Failure of German Compulsory Insurance— 
A War Revelation,” will be discussed by Fred- 
erick L. Hoffman, LL.D., third vice-president 
and statistician of The Prudential. Senator 
Thomas, who will speak on ‘‘Some Present and 
Post-War Problems,” is a leading member of 
the senate committee on finance, which has had 
charge, in the upper House of Congress, of the 
legislation concerning the financial support of 
the country’s participation in the war, includ- 
ing the large revenue bills and the Liberty 
Loan measures. Senator Thomas is chairman 
of the Senate committee on coast defenses. 

The complete programme of the convention 
is as follows: 








THURSDAY, DECEMBER 5, 10:30 A. M. 


George B. Stadden, chairman. 

“Increased Capital and Credit Through 
Thrift,”’ Joseph Chapman, _— vice-president, 
Northwestern National Bank, Minneapolis, 
Minn. 

“Life Insurance Thrift as a Constructive 
Force,’’ Robert Lynn Cox, third vice-president, 
Metropolitan Life Insurance Company, New 
York, 

THURSDAY, DECEMBER 5, 2:30 P. M. 

“The Service of Life Insurance as Seen by the 
Policyholder,” John Wanamaker. 

“Epidemic Waste of Human Life,’’ Henry 
Moir, president Actuarial Society of America, 
actuary Home Life Insurance Company, New 
York. 

“Life Insurance and Its Relation to the De- 
velopment of Our Nation,’ Claude W. Fair- 
child, president National Convention of Insur- 
ance Commissioners, Commissioner of Insur- 
ance for Colorado, Denver. 

“Vocational Retraining—A National Conser- 
vation,’’ Dr. Charles A. Prosser, director Fed- 
eral Board for Vocational Education, Washing- 
ton, D. C. 


FRIDAY, DECEMBER 6, 10:30 A. M. 

“American Liberty—Its Rights, Its Obliga- 
tions,” John Grier Hibben, LL.D., L. H. D., 
president Princeton University. 

“A Great National Service—How Life Insur- 
ance Has Discharged Its Duty to the Nation.” 
John B. Lunger, vice-president Equitable Life 
Assurance Society, New York. 

“Group Insurance as an Influence in Pro- 
moting Stability in Labor Groups,’’ Eugenius H. 
Outerbridge, vice-president the Pantasote 
Leather Company, former president Chamber 
of Commerce of the State of New York. 
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FRIDAY, DECEMBER 6, 2:30 P. M. 


“Thrift in Health—Application of Lessons of 
Military Sanitation to Peace Times,’’ Major- 
General William C. Gorgas, former Surgeon- 
General, U. S. A. 

“Failure of German Compulsory Insurance— 
A War Revelation,” Frederick L. Hoffman, 
LL.D., third vice-president and _ statistician, 
Prudential Insurance Company of America. 
Newark, N. J. 

“Relationship of Dentistry to Health Conser- 
vation,’’ Harvey J. Burkhart, D. D. S., director 
Rochester Dental Dispensary, former president 
4 irra Dental Congress, Rochester, 


Life Insurance Business Getter 

Inheritance taxes are now imposed by a ma- 
jority of States and also by the Federal Goy- 
ernment. The safest and easiest way to pro- 
vide for them, so that estates may not be sac- 
rificed, is through the medium of life insur- 
ance. It is therefore apparent that a new and 
important field has been opened up for the life 
insurance solicitor, and in order to cover it 
properly he should be supplied with attractive 
and convincing literature, not only for his own 
information, but to pass along to his prospect. 

The New Partner is the title of a leaflet 
published by The Spectator Company which 
meets these requirements admirably, the 
author being William H. Sinclair, manager for 
San Francisco of one of the prominent life 
insurance companies. It discusses the effect of 
inheritance taxes in brief and lucid terms, 
and points out the difficulties of meeting the 
taxes through providing a special fund com- 
posed of liquid assets which might possibly be 
selling at low prices at he time of the indi- 
vidual’s death. Life insurance, on the other 
hand, is immediately available in cash at 
death, and offers the further advantage of 
saving money to the estate by prompt pay- 
ment of the tax at a discount. 

This leaflet should be in the hands of every 
life insurance agent in the country for dis- 
tribution. Its arguments are so convincing 
that it is a sure business getter. 


Life and Casualty Takes Up Ordinary 


The Life and Casualty Insurance Company of 
Nashville expects to start writing ordinary 
life insurance about January 1, with all regular 
forms of policies. Their industrial agents have 
pledged $1,000,000 ordinary business the first 
week. 

The company has had a very successful year, 
having increased its weekly debit from $32,000 
to $52,000 in less than eleven months, and has 
more than doubled its weekly business in two 
years. The company operates in the following 
States: Tennessee, Arkansas, Louisiana, Mis- 
sissippi, Alabama, Georgia, Florida, North 
Carolina, South Carolina, Virginia and District 
of Columbia. 


Reserve Loan Life’s Advertisements 

The series of cartoons which has been used 
so effectively in the advertising of the Reserve 
Loan Life of Indianapolis during the past year 
or more is now available for distribution in 
book form. Many company managers appre- 
ciate this convenient way of preserving the 
complete set of advertisements. The Reserve 
Loan Life has some good territory open for 
experienced men, and in another column asks 
for a manager in a prosperous section of the 
country. 
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THE NEW PARTNER 


Importance of Life Insurance to Cover In- 
heritance Taxes 


William H. Sinclair, manager of the Phenix 
Mutual Life at San Francisco, having recently 
written, and The Spectator Company published, 
an interesting leaflet entitled ‘“‘The New Part- 
ner,”’ on the inheritance tax and life insurance, 
Charles W. Pickell, manager of the Massa- 
chusetts Mutual Life at Detroit, recently ad- 
dressed the following letter to the author: 


I have just ordered a supply of “The New 
Partner” from The Spectator Company for the 
use of my agents. THE SPECTATOR was kind 
enough to send me a copy of this, and I was 
delighted with points you made and the ver- 
biage used. It is refreshing to find a field man 
like yourself, grasping the great question of 
the day and putting helpful suggestions into 
cold type for the use of his associates. It is 
not everyone who can say the right thing in 
the right way. You have done it. Accept my 
hearty congratulations. 


“The New Partner’’ is a sixteen-page leaflet, - 


set to width of the column of THE SPECTATOR. 


The Prudential’s New York City Agency 


A successor to the late Robert J. Mix as New 
York city manager for the ordinary branéh of 
The Prudential of Newark has been selected in 
the person of Charles A. Foehl, who takes 
charge as of December 1. Mr. Foehl has been 
connected with The Prudential since 1903, start- 
ing in with the Pittsburgh agency. In 1908 he 
became manager of that branch, and for six 
years kept it well to the front among the or- 
dinary agencies of the company. He displayed 
an active interest in the affairs of the Pitts- 
burgh Association of Life Underwriters, serving 
on the executive committee, two terms as sec- 
retary and as president for 1911-12. 

At the beginning of 1914 Mr. Foehl was trans- 
ferred to Philadelphia as manager to succeed 
Charles B. Knight, and in that city he has con- 
tinued the fine record established by him at 
Pittsburgh. He is now transferred to the im- 
portant New York field, where he will have 
still greater opportunities for the display of 
his undoubted ability as a manager and per- 
sonal producer. 
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Mayor Meyers of Minneapolis 
The voters of the city of Minneapolis have 
elected, by a majority of 1300 votes, J. E. 
Meyers to the office of Mayor. Mr. Meyers is 
a well-known life insurance man of Minneapo- 
lis, where he represents the tna Life as gen- 
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Mayor-E.ect oF MINNEAPOLIS, MINN. 


eral agent. He has been for a number of years 
prominent in the work of the National Asso- 
ciation of Life Underwriters, and those who 
have attended the annual meetings of that 
body will remember that when Mr. Meyers took 
the floor he had something to say that was 
forceful and to the point. 

Mr. Meyers was drafted into the mayoralty 
campaign, having been chosen by a repre- 
sentative gathering of citizens as the one man 
who could successfully run against the present 
Mayor, who is of the Socialist persuasion. For 
twenty years Mr. Meyers has taken an active 
interest in civic affairs, and his election indi- 
cates that the citizens of Minneapolis recognize 
his disinterested work. He has proved him- 
self to be a successful insurance man, and may 
be relied upon to give the citv of Minneapolis 
the best that is in him as its chief executive. 
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Return of Railways to Private Control 

Policyholders of all classes of insurance com- 
panies are interested in the question of the 
return by the Government of the railways of 
the country to private control. At a meeting 
of the executive committee of the National 
Association of Owners of Railroad Securities 
last week it was announced that Elihu Root 
had been retained as advisory counsel to look 
after the interests of the association. Presi- 
dent Warfield of the association gave out a 
statement in which he said: ‘‘The war is 
ended. The objects for which the railroads 
are now to be operated is a matter of consid- 
erable concern to the millions of people who 
own or are interested in their securities, as it 
is also to shippers, the traveling public and to 
the country. * * * The questions involved 
are now at issue. They are of great magni- 
tude and far-reaching in result, not only in 
respect to the railroads, but also as regards 
all industrial and business life. This associa- 
tion will ask for an early decision as to the 
status of the railroads, securities of which it 
represents to the extent of some $5,000,000,000.”’ 


CABLE SEIZURE TO BE CONTESTED 

The taking over of the cables by the Gov- 
ernment has called forth a spirited protest 
from Clarence H. Mackay, president of the 
Postal Telegraph-Commercial Cable Company, 
who announces that he will contest the seizure 
in the courts. Mr. Mackay will also oppose 
vigorously the proposed consolidation of the 
telegraph companies and will file a claim for 
proper compensation for the use of its land 
lines. 


—Calvert F. Stein has been elected actuary of the 
Maryland Assurance Corporation. 

—In the leaflet issued by The Spectator Company 
showing the Gain and Loss Exhibit for 1917, a typo- 
graphical error shows the surplus of the Prudential 
at the end of the year the same as at the beginning. 
The figures at the end of the year should read $15,- 
405,795. 

—Stewart Clark, an agent for the New England 
Mutual Life in Chicago, died recently after an illness 
of several months. Mr. Clark was a member of one 
of the leading Chicago families, and did a large busi- 
ness among board of trade men and brokers. He is 
survived by a widow and three sons. 











We want a Manager 


for our Company 


In Eastern Pennsylvania 


If you believe you are the Right Man 
Communicate with us NOW 


Reserve Loan Life Insurance Co. 


Are You 


Interested ? 


Indianapolis, Indiana 
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SOLDIERS’ INSURANCE 


Suggestions as to How to Convert It 
Comes from Wisconsin 








TO KEEP LAPSE RATIO AT MINIMUM 





Life Insurance Premium Stamps to Be Pasted in 
Saving Book Advocated 


The Wisconsin Life Convention, composed of 
five out of the six life insurance companies of 
that State, has addressed a letter to the Sec- 
retary of the Treasury at Washington con- 
taining certain suggestions for the conversion 
of the life insurance now being carried by the 
soldiers, sailors and nurses on war service. 
The letter points out that the conditions of 
continuance and to exchange to regular forms 
may involve an enormous lapse ratio and so 
reduce the volume of insurance now carried 
as to be of harm to the insured and the busi- 
ness of life insurance as a whole. In view of 
this danger, the convention offers the follow- 
ing suggestions: 


First.—That the forms of policy to which 
the present insurance may be converted be pre- 
pared immediately and the exchange or conver- 
sion be taken up with each man when mustered 
out of service, and the amount and form of 
policy for continuance then determined. 

Second.—That each man, when mustered out 
of service and having exchanged or converted 
his present policy to such other form, be given 
a premium receipt to cover the first year of 
insurance under his converted policy. 

Third.—That at the same time the man be 
furnished with a Postal Savings bank book 
showing clearly the amount of weekly or 
monthly deposit required for the accumulation 
of the next annual premium on his policy. That 
such deposits may be made and entered in the 
Postal Savings book at any postoffice in the 
United States, and when the deposits accumu- 
lating the next annual premium have been so 
completed the Postal Savings bank book may 
be turned in at any postoffice in exchange for 
the official annual premium receipt. 

Fourth.—The form of policy offered in con- 
version should afford the fullest measure of 
protection for the dependents, and for the man 
in the event of total disability and provide the 
means for an old-age income, with such a 
graduation of premium cost as not to make 
the increase in the cost of insurance from the 
present insurance to the converted policy too 
sudden. Such a policy might be prepared along 
some such lines as the following: 

(a) A five-year term rate, to which shall 
be added a total disability premium providing 
for release from premium payments in the 
event of total disability and a monthly income 
of $8.33 per $1000 of insurance, without de- 
duction of such payments from the face of 
the policy and the addition of one-fifth of 
the present value of the regular premium at 
an age five years hence for an endowment at 
age 65, paid in twenty premiums. 

This would give a reasonable premium 
during the first five years after conversion 
and enable giving the insured a premium re- 
ceipt for the sixth year of insurance and en- 
able him to prepare for the higher premium 
required, for which called, from and after the 
seventh year. 

(b) At age 65 the policy to be converted 
into a monthly old-age income for life. 
Fifth.—The required reserve to be maintained 

to the end that the group may become Self- 
supporting and that the individual policy be- 
come of increasing value. 


The convention is opposed to Government in- 
surance as not being one of the proper functions 
of government, but believes in the purposes 
of the War Risk Insurance Bureau in furnish- 
ing life insurance to those engaged in war and 
naval service and in maintaining insurance for 
their benefit when they have been mustered out. 
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Abolishing War Restrictions in Policies 


A majority of the life insurance companies 
of the country have taken prompt steps to re- 
move the war-time restrictions as to military 
and naval service, and have also reduced or 
eliminated the extra premium charge for such 
service. Some of these companies were re- 
ferred to in these columns last week and 
other announcements have since been made. 
The Mutual Life of New York has faced poli- 
cies already issued from liability either to the 
payment of a war premium or to reduction in 
the sum insured in case of death, provided their 
holders are not now in the military or naval 
service. Restrictions are eliminated from new 
policies including those issued to persons who 
may subsequently engage in var work. 

The Phenix Mutual of Hartford has annulled 
all war clauses on outstanding insurance, will 
return all extra premiums paid and pay all 
death claims caused by war service in full. 
The Union Central Life of Cincinnati, Ohio, 


has also taken similar action. The Prudential . 


has lifted the war clause on ordinary policies 
issued to civilians and has restored the former 
amounts of insurance accepted on persons not 
engaged in war work. 
Cosmopolitan Life Organizing 
The Cosmopolitan Life and Trust Assurance 
Company of Illinois, A. J. Devos, president, with 
head offices in Chicago, announces details of 
its present organization. N. H. Ernst is no 
longer connected with the company, but Donald 
A, Campbell is retained as actuary. It is pro- 
posed to qualify first as a legal reserve com- 
pany by depositing the $100,000 as required by 
law, and later to deposit another $100,000 so as 
to write health and accident insurance. 


An Astral Flight and its Lesson 

Every life insurance agent meets at some 
time or another a man who claims that it is 
foolish to take out life insurance, advancing 
several reasons to show that he has no need 
for it. With a great many of that class sound 
arguments usually prevail and the plain, ordi- 
nary business sense of the proposition wins 
the day. Some persons, however, need more 
than plain statements of fact and need to have 
their attention directed more particularly to 
the misfortunes likely to attend a family sud- 
denly bereft of its protector. A terse leaflet 
dealing with this phase of life insurance can- 
vassing has been issued by The Spectator 
Company, bearing the title “An Astral Flight 
and Its Lesson,’ which will serve to con- 
vince a great many doubters. The story 
depicts one who has passed away without se- 
curing sufficient life insurance, who in a vision 
sees with horror the suffering of his family on 
earth, and awakening from his nightmare 
dream at once proceeds to visit his agent- 
friend who had been so long urging him to 
secure life insurance, and without further de- 
Jay takes out proper protection for his family. 
There is more or less demand for insurance 
literature of this character in the smaller 
towns and the country. The leaflet is from the 
pen of Theodore J. Venn, a well-known insur- 
ance writer, and carries a lesson that cannot 
be ignored by any thoughtful man. This 
leaflet should have a wide distribution among 
prospects. 
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Underwriters to Discuss Attitude Toward 
Soldiers’ Insurance 

President Edward C. Platter, of the Life 
Underwriters Association of Chicago, had the 
other officers and members of the board of di- 
rectors as his guests at luncheon last week. 
The purpose of the meeting was to discuss the 
general policy of the organization for the 
coming year. It was decided to have one 
feature of the meeting a report. on topics of 
the day in life insurance, which will probably 
give rise to some discussion. At’ the Decem- 
ber meeting soldiers’ and sailors’ insurance 
will be discussed, together with the proper at- 
titude for life insurance agents to take when 
the soldiers and sailors have been discharged 
and the opportunity is given them to change 
their insurance to a permanent form. This 
meeting wil be held about the middle of De- 
cember, and J. K. Voshell, president of the 
National Association of Life Underwriters, will 
be invited to attend. . 


New Iowa Life Company 

Insurance Commissioner J. F. Taake of Iowa 
has granted a license to the American Teach- 
ers Life Insurance Company of Des Moines, 
and it has already begun business. David E. 
Cloyd is president; P. B. Sherriff, vice-presi- 
dent; B. F. Williams, secretary; H. H. Stipp, 
counsel; Dr. Frank Foulk, medical adviser; 
J. M. Emery, actuary, all Des Moines men. 
Offices have been opened in the Register- 
Tribune building. The company will write life 
policies on teachers, preachers and preferred 
risks. 

William Koch, for several years grand fore- 
man of the Brotherhood of American Yeomen, 
will be general manager of the new State Life 
of Des Moines, now in process of organization. 
Mr. Koch has been prominent in fraternal cir- 
cles and is well known throughout Iowa‘as a 
prominent Mason, head of Za Ca Zig temple, 
Nobles of the Mystic Shrine of Des Moines. 


Minnesota Life Promotions 

H. W. Allistrom, formerly with the North- 
western National Life of Minneapolis, has been 
elected secretary-actuary of the Minnesota 
Mutual Life, in succession to T. A. Phillips, 
who, after ten years of service in that ca- 
pacity, resigned last month to join the colors. 
The Minnesota Mutual also announces the ap- 
pointment of Elmer S. Albritton as second 
vice-president in charge of agencies. Mr. 
Albritton was advanced from the position of 
superintendent of agencies held by him since 
June 1, 1911. 


Journal of the Institute of Actuaries 

The October number of the Journal of the 
Institute of Actuaries, being Part II of Vol- 
ume LI, has been issued, and may be obtained 
through THe Spectator. Among the papers 
contained in this number are the following: 
Newton’s Interpolation Formulas, by Duncan 
C. Fraser; Pension Problems in America, by 
W. J. H. Whittall; Decreasing Debts on En- 
dowment Assurances, by Charles H. Ashley. 
There are also legal notes, actuarial notes and 
correspondence. The report of the Institute 
for the year 1917-18 is also given, together 
with the proceedings at the annual general 
meeting. 
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GERMANY MUST SETTLE FOR 
SUBMARINE DEPREDATIONS 


Marine Underwriters to File Claim for 


$50,000,000 


Without any intention to become imitators, 
the marine insurance companies of the United 
States intend to follow in the wake of all 
other big interests in demanding from Ger- 
many redress fov the depredations that have 
been committed by its ruthless submarine war- 
fare. How much good it will do to sue a 
country so deep in bankruptcy the under- 
writers are not able to determine, but they 
feel that they will stand as good a.chance as 
other claimants and that a subsequent genera- 
tion may become heir to this colossal sum. 

The American merchant marine has lost di- 
rectly from war causes 138 vessels, totaling 
more than 311,000 gross tons, with a loss of 
560 human lives. Figuring the value of each 
ship at the lowest reasonable figure, the Ger- 
mans will be asked to reimburse the American 
ship-owners to the extent of about $50,000,000. 

The American tonnage lost is only about one- 
fifth of the British losses and less than one- 
third of the loss of all other allies and neutrals. 
No account of the losses sustained by the ex- 
enemy or ex-Dutch steamers, is taken. The 
latter total about 6233 gross tons. 





Samuel W. King Succeeds the Late Max 


Grundner 

Samuel W. King has been elected to succeed 
the late Max Grundner as secretary of the Fed- 
eral Insurance Company of Jersey City. Mr. 
King has long been a prominent marine under- 
writer in the New York market, having been 
with Chubb & Son for the past thirty years. 
No one perhaps has been more closely con- 
nected with the Federal than he, for his identi- 
fication with it began with the inception of 
the concern seventeen years ago. Mr. King’s 
father, Henry D. King, for many years was 
Secretary of the Commercial Mutual Marine In- 
surance Company, and thus the Federal’s new 
secretary comes from a family of marine in- 
surance experience. 


Loss of American Vessels Due to War 


During the war 138 American vessels were 
destroyed by torpedoes or mines, involving 
311,868 tons and causing the loss of 500 lives. 
Only one of these vessels, the O. B. Jennings, 
exceeded 10,000 tons. The above figures do not 
include vessels formerly owned by enemies or 
by Dutch owners. There were eleven such ves- 
sels, having a tonnage of 82,374, and some 250 
lives were lost by the destruction of these ves- 
sels, the largest of which was the President 
Lincoln, and the next largest the Covington, 
formerly known as the Cincinnati. 


American Shipbuilding 
In October last 202 vessels of 359,521 tons 
were built in the United States and officially 
numbered by the Bureau of Navigation, or 
built for our French allies. The output for the 
twelve months ending October 31, 1918, was 
1761 vessels of 2,282,100 gross tons. These 
figures embrace vessels of both steel and 
wood, and include 111 seagoing ships and 91 
hon-seagoing. The tonnage output for Octo- 


ber last exceeded that of any fiscal year, except 
1917 and 1918, since 1909. 
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NEW YORK SURVEYS 
H. E. Kempthorne in New York.—H. E. 


Kempthorne, now joint United States man- 
ager of the New Zealand Insurance Company 
of Auckland, who will have charge of East- 
ern territory for that company, was noted in 
New York last week. Mr. Kempthorne has 
not yet completed arrangements for entering 
the company in Eastern States, nor has he yet 
secured New York offices. 


How Far Does an Explosion Effect Go? 
—The report recently published as to the dam- 
age by explosion in the plant at Morgan, 
N. J., developed some very interesting and 
exact data as to the distance such effects are 
transmitted. The farthest distance appears to 
be eight and one-half miles. Again, the re- 
port developed the effect that buildings of 
superior construction, as we term them, may 
be more seriously injured than those of less 
high-grade construction. This latter fact is 
one that is recognized in the earthquake 
countries, such as Japan, where the construc- 
tion is purposely of a light nature, and adapted 
to yield by a swaying motion to the effect of 
the earthquake shock. By so doing the prop- 
erties are less damaged than when they are of 
absolute rigid construction. Again, the re- 
port developed that the explosions were more 
serious toward the north and northwest. Prob- 
ably if a geologist was employed to investi- 
gate the matter it would be found that the 
strata on which the town was built ran to the 
northwest, and so the force of the explosion 
was more easily transmitted in that direction. 
To the plate-glass people the report gives in- 
formation of the greatest value, while to the 
fire insurance people, the great lesson is that 
every chimney within the range of the ex- 
plosion was affected and should be reinspected. 








Safety Codes.—The steady advance being 
made by the New York State Industrial Com- 
mission in the adopting and promulgating of 
various safety codes is a work which ought 
not to miss the attention of the fire insurance 
man. These codes make for safety, primarily, 
of course, to life and limb, but a plant which 
is thus safeguarded is a better fire insurance 
risk than if it was not thus guarded. For in- 
stance, the code on woodworking machinery, 
merely to take one case in point, is something 
which the fire insurance inspector might well 
be familiar with, and use it in making his re- 
port on the risk. It seems to us, and we be- 
lieve it is true, that a plant which has the 
safety devices installed should have the bene- 
fit, because it is a contribution to the general 
cause of safety, and it is a better fire risk. 

Underwriting and Nerve.—Underwriting 
would not be quite so interesting and fascinat- 
ing were it not for the fact that most every 
day develops some brand new angle to the sub- 
ject. The moment the armistice was signed, 
the question at once came to the front as to 
the status, from the point of view of desira- 
bility, of continuing use and occupancy insur- 
ance of the munition and various war risk 
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plants. An underwriter expressed his views 
by saying, “If you have your nerve with you 
you will continue your policy in full; if you 
haven't it, you will probably cancel it.” Now, 
this factor of nerve is, after all, the great 
thing in underwriting, and sustains the under- 
writer in the maintenance of a position which 
has been taken after a consideration of all the 
facts in the case. To apply this to the present 
proposition, it simply means that this fact of 
the sudden cessation of war, and the changing 
of many contracts, should and must have been 
taken into consideration before the policies 
were issued. Therefore, no review of the 
course is needed at this time, but simply to 
carry them to conclusion, except in those cases 
where they might have been canceled, war or 
no war. If one hasn’t nerve, some business 
other than underwriting is better for him. 
Business Will Be Good.—Only a spirit of 
optimism is in the air and on the street at the 
present time. No one need think because the 
Government ceases to spend our money that 
the money will not be spent. Short as our 
period in the war was, we went without so 
many things in that time that the necessary 
work to fill up the shortage will keep every- 
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body busy for a long time. There is a shift- 
ing, but the shifting is going to be done in a 
sensible manner. It seems reasonable, in other 
words, to think that the business of insur- 
ance will continue to flourish without much 
lessening in the immediate future. Optimism 
is the only word. 

Managers and Secretaries of the Rating 
Organizations’ Conference.—This_ confer- 
ence, which held a session about six weeks 
ago on the subject of uniform rules and 
clauses, resumed its session on November 20. 
The rating organizations represented were 
those which have charge of the territory in the 
Eastern Union field. The members of the 
conference went into the trenches promptly 
at 10 o’clock on Wednesday the 20th, and did 
not emerge until Saturday at 12:30. They 
finished the consideration of the seventy-three 
rules and/or clauses which are recommended. 
Many minor changes were made in the subject 
matter, and in a few cases, such as the farm 
properties, the rule is recommendatory. In 
regard to the subject of binders, no uniform 
binder was adopted, but each organization will 
be left to handle the case for itself. This was 
done because legal conditions in different ter- 
ritories vary, and where it would be acceptable 
in some cases, it could not be used in others. 
For instance, in most territories the binder is 
permitted for thirty days, but in New York 
State it is limited by statute to fifteen days. It 
is hoped to have the rules generally in force 
by January I, 1919. 

Uniform Rules, Clauses and Forms.— 
Fire underwriters in other branches are look- 
ing hopefully forward to the time when they 
may have everything standardized. [For some 
years an effort has been made in Eastern terri- 
tory to secure uniform rules and clauses, at 
least in a partial measure, uniform forms. The 
matter being somewhat revolutionary of neces- 
sity has been very slow of achievement. This 
is not due to the fact that the thing itself is 
not deemed desirable, but to the fact that 
most of the organizations which are affected 
have grown up as independent bodies in their 
respective territories. The result is that they 
have developed their own rules and practices 
to meet the conditions of that territory. To 
change this in a very short period of time is 
an absolute impossibility, as a large amount 
of educational work must be done, not merely 
organizations but among the 
The matter is brought up afresh 


among the 
agents, too. 
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by. a bulletin of the Insurance Department of 
Minnesota, in which State a series of forms 
of uniform order have been filed and accepted 
by the Department. In accepting the forms 
the Department states its position as follows: 
“Irrespective of whatever attitude we might 
take, we are sure that the riders and forms 
will be used by all agents because of their 
convenience. We are heartily in favor of 
anything that will promote economy, simplicity 
and uniformity in the writing of fire insur- 
As this move is headed in the right 
general direction, we are very glad to express 
our approval of the scheme as a whole, and 
to recommend the use of the riders to the 
fullest possible extent.” In the main body of 
the article it is stated that if changes were 
made in these forms by the agents, there 
would be no objection on their part, so long 
as the change is made in a form which is 
merely adopted by the company and not one 
which is a standard of the State itself. This 
apparently leaves the way open to destroy a 
good deal of the benefit of the uniformity 
movement, but at the same time the law leaves 
no choice in the matter. The Commissioner 
has done all he can, as shown by the paragraph 
quoted, to assist in the movement, and it is a 
very big assistance indeed he has rendered. 


ance. 


Excelsior Insurance Company Organ- 
izing.—The Excelsior Insurance Company, 
to write fire insurance and to have $200,000 
capital and $100,000 surplus, is being organ- 
ized at Syracuse by Ray B. Smith. 


Atlantic City Fire Licensed—The At- 
lantic City Fire Insurance Company of 
Atlantic City, N. J., has been licensed to trans- 
act business in New York State. John E. 
King & Co., Inc., of 100 William street, New 
York, will represent the company as agents. 


Central Fire Office to Open Branch.— 
The Central Fire Office, Inc., of New York, 
is planning to open a branch office in Brook- 
lyn qn January’1, which will be in charge of 
Albert E. Hostin, formerly with Lockwood 
sros. 


CHICAGO AND THE WEST 
R. T. Gravenstine Secures State Agency. 
—On January 1, Raymond T. Gravenstine will 
become Wisconsin State agent for the Han- 
over Fire, succeeding C. M. Carter, resigned. 
L. D. Goff Appointed’ Manager.—L. D. 
Goff has been appointed manager of the farm 
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department in the Western department of the 
Continental Fire Insurance Company. Mr. 
Goff succeeds S. P. Holmes. 


Delegates to National Insurance Federa- 
tion Robert W. Troxel of Springfield, 
Ill., and Charles W. Olsen of Chicago, have 
been appointed delegates to the annual meet- 
ing of the National Council of the Insurance 
Federations to be held in New York December 
2 and 3. 


BOSTON AND VICINITY 


Mutual War Risks.—The New England 
Mutual has notified its agents that until peace 
is declared by the President policyholders in 
War service must continue to pay the extra 
premiums required by the terms of their re- 
spective policies. Upon the declaration of 
peace all extra premium charges will ter- 
minate, and the pro rata war premiums for the 
remainder of the current policy year for which 
payment was made will be refunded. One year 
after the declaration of peace the company will 
refund to all policyholders who paid war pre- 
miums such portion of¥the extra hazard. Ap- 
plications will now be considered from all per- 
sons in civil life, ages fifteen to sixty-five, in- 
clusive, for any form of policy for full regular 
limits. Waiver of premium will also be 
granted as formerly. 


At the Boston Insurance Library.—D. N. 
Handy, librarian of the Boston Insurance 
Library, has returned from two months’ ser- 
vice at Camp Dix, New Jersey. It is expected 
the plans for the Library fall lecture course 
will be rapidly matured, and probably the 
women’s course will be given, as over 100 
women have signified their intention of taking 
it. 

H. B. Alden Dead.—H. B. Alden, former 
president of the India Mutual, and recently a 
partner in Alden & Russell, which was com- 
pelled to go into the hands of receivers, is 
dead following a paralytic stroke. Mr. Alden 
was personally held in the highest respect, and 
while he was liable for some of the alleged 
irregularities of Alden & Russell, he was not 
considered moraliy responsible. He was 
sixty-four years old. 

H. A. Fiske to Quit Gilmour, Rothery & 
Co.—Henry A. Fiske, for some years 4 
partner with Gilmour, Rothery & Co., will re- 
tire January 1 to go on the executive staff of 
the General Fire Extinguisher Company of 
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Providence, manufacturers of the Grinnell 
sprinklers and other fire prevention devices. 


Masonic Protective Reserve Insufficient. 
—The Massachusetts Department, in its regu- 
lar triennial report on the Masonic Protective 
of Worcester, finds that it has underestimated 
its outstanding claims for the past five years, 
and intimates that the present reserve will 
prove insufficient for the immediate future. In 
the computation of its estimate the company 
has employed the method approved by the 
Department. 


Insurance Department Changes Urged in 


Texas 

Consolidation of the Texas State Department 
of Insurance and Banking and the State Fire 
Insurance Commission into one department 
will be advocated at the next session of the 
Texas Legislature, which convenes in January. 
The plan is to place the Fire Insurance Com- 
mission, which now has two active members 
and employs a force of about thirty persons, 
and the Department of Insurance and Banking 
under one head, with one Commissioner, and 
then to make three bureaus, one to look after 
the life insurance business, the other to pro- 
mulgate fire insurance rates, and the third to 
look after the banking end of the Department. 
With only one head and also one system of 
accounting, the business can, of course, be 
dispatched with greater economy and efficiency. 


Seees 








THE SPECTATOR 


HAZARDS WELL DESCRIBED 
New Book Tells of Danger Which Caused 


Explosion 


Fire underwriters are naturally much in- 
terested in knowing the fire and explosion 
dangers which exist in connection with chemi- 
cals and other materials which are used in va- 
rious manufacturing processes. The im- 
portance of their having such knowledge readi- 
ly accessible was demonstrated lately by an in- 
cident which is described below, and an excel- 
lent source from which to obtain data concern- 
ing hazards is also mentioned. 

A press dispatch recently stated that four 
men were killed in an explosion at the plant 
of a concern which manufactures aluminum 
powder, the latter being used by the Govern- 
ment in star bombs. The four buildings con- 
stituting the plant were wrecked. 

Referring to the book entitled ‘‘Fire Insur- 
ance Inspection and Underwriting,” by C. C. 
Dominge and W. O. Lincoln, just published by 
The Spectator Company, the following refer- 
ences to ‘‘Aluminum” and “‘Aluminum Bronze 
Powder” are found: 


Aluminum is a white metal which melts about 
the fusing point of zinc. In powdered form, 
burns readily. The manufacturing process is 
very hazardous, 

Aluminum bronze powders are of different 
degrees of fineness, the,finer forms being ex- 
tremely hazardous on account of the ease with 
which they may become ignited. Water, when 
applied to the burning powder, increases the 
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force of the flames and may create an explo- 
sion. 


The book named is a most useful encyclo- 
pedia for fire insurance men, its accuracy be- 
ing illustrated by the explosion above cited, 
which proved the dangerous quality of alumi- 
num powder as described in the book. 





Des Moines Fire Conditions Bad 


Fire insurance men of Des Moines are about 
to ask a resurvey of the city by the National 
Board of Fire Underwriters, who went over 
the city in 1915 and made some drastic recom- 
mendations, most of which were immediately 
forgotten by those “higher up.” Fire men say 
that pumpers are necessary to bring the water 
pressure up to a necessary gauge. Owing to 
old mains and extensions, pressure now is 
60 pounds where it should be 140. The de- 
partment has only three pumpers, 

Fire losses in the last few months will be 
found to exceed $1,000,000. P. J. Clancy, sec- 
retary of the State Association of Iowa Local 
Fire Insurance Associations, summed up the 
situation when he declared: “The fire depart- 
ment is undermanned, fire alarm system is en- 
tirely inadequate, boxes are in an unsatis- 
factory condition, there are not nearly enough 
of them, the maintenance force is insufficient, 
record maps and tests are lacking, building 
department laws are inadequate, the fire limit 
insufficient, and the water pressure is far too 
low, all making the danger of conflagration 
imminent at any time.” 


Insurance Companies Win in Ohio Supreme 
Court 


By the refusal of the Ohio Supreme Court 
last week to review a decision of the lower 
courts, Clinton A. Mauk, a lumber dealer of 
Toledo, and nine fire insurance companies ob- 
tained a judgment against the Toledo Terminal 
Railroad Company in the amount of $70,000 for 
damages “caused by sparks from an engine set- 
ting fire to a lumber yard owned by Mauk. 
At the time of the loss there was $38,000 of in- 
surance on the property, which the companies 
immediately paid. The total value of the 
property destroyed was about $80,000. Mauk 
then brought suit to recover the difference, 
and the several companies carrying the risks 
upon the property destroyed joined as parties 
plaintiff with Mauk. The plaintiffs received 
a verdict for $70,000 in the Common Pleas Court 
of Lucas county, and this verdict was affirmed 
by the Court of Appeals. The refusal of the 
Supreme Court to review the case leaves their 
decision as final. 

The following mutual fire insurance com- 
panies were plaintiffs in the case: The In- 
diana Lumbermens Mutual, the Lumber Mutual, 
the Lumbermens Mutual, Knox County Mutual, 
the Mansfield Mutual, the Ohio Mutual, Penn- 
sylvania Lumbermens Mutual, Richland County 
Mutual, and the Western Mutual. 


Texas Fire Merger 

The Austin, the Commonwealth and the In- 
ternational Fire Insurance Companies, all of 
Dallas, Tex., have consolidated as the Republic 
of Texas, with a capital stock of $1,000,000. 
The Republic policies will not be written in 
Texas, and underwriters’ policies for the three 
constituent companies will be issued through 
the original agency plants. The merging com- 
panies were under the control of Ike and Geo. 
W. Jalonick, well-known insurance men of 
Dalias. 
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OIL POOL CONFERENCES 


Protesters Complain That Their Every 
Proposition Was Rejected 


A series of conferences was held in Chicago 
last week over the proposed oil pool. Objectors 
to the pool had held several conferences in 
Hartford and had been given to understand 
that some common ground could easily be 
found on which both sides could stand. They 
came to Chicago prepared to make material 
compromises, but state that every proposition 
was rejected, because under it the small com- 
panies would not be taken care of, and the 
Officials of the pool claim that, having got the 
smaller companies to join in good faith, they 
could not abandon them. 

The opposition was chiefly to the pool plan 
of allotment, under which each company in the 
pool was ito receive its share of every line 
written through the pool in proportion to its 
subscription. The objectors proposed as a sub- 
stitute for this that each line offered be sub- 
mitted to the companies in the pool for authori- 
zation of line, with such information as the 
manager of the pool could secure from the 
agent and broker. When these authorizations 
were completed the manager of the pool should 
notify the broker or agent of the full amount 
authorized, with the name and amount author- 
ized by each company. The broker or agent 
should then have the option of placing the line 
direct with such companies as he chose, under 
the authorizations made, or binding through 
the manager; in which event the broker or 
agent should write a letter naming the amount 
to be given to each company. 

After this plan had been presented and dis- 
cussed, the officials of the oil pool suggested 
that an adjournment be taken and the ob- 
jectors explain at the next meeting how the 
small company could be taken care of under it. 
This was difficult, as on the great majority of 
the oil lines the authorizations of a“dozen of 
the larger companies would take care of the 
entire line. In such cases they would naturally 
be given the preference, excluding the smaller 
companies, and the latter would get a chance 
only at the twelve or fifteen big target lines, 
requiring all the available capacity, which 
would not give them the desired broad basis of 
average. 

This failure to propose a plan which would 
take care of the small companies was really 
the rock on which all the negotiations split. 
One proposition was that in negotiating for a 
line the manager of the pool must provide for 
retaining for any Union or Bureau companies 
already on the risk such line as they already 
carried, if they desired, but acceptance of this 
was not insisted upon. 

The conference was between the officers and 


THE SPECTATOR 


executive committee of the oil pool and the 
protestants, who took for themselves the name 
of “‘conscientious objectors.’”’ It was made up 
of George M. Lovejoy, vice-president of the 
Phenix of Hartford; G. H. Tryon, vice-presi- 
dent of the National of Hartford; Charles E. 
Case, general agent for the North British; J. 
O. Platt, vice-president of the Insurance Com- 
pany of North America, and Ralph Ives, assist- 
ant secretary of the Avtna, representing Vice- 
President Rees, who wrote the original letter 
of protest which led to the conference. Sev- 
eral sessions were held, and in the interim 
various features of the matter were considered 
by sub-committees. John H. Carr, president of 
the Underwriters Oil Association, was the 
strong factor in upholding the plan. 

No decision has yet been reached as to future 
action. It is possible that the oil pool, having 
received considerable enlightenment from the 
objectors, may modify some features of its 
plan. On the other hand, it is not yet de- 
termined whether the objectors will insist upon 
the special meeting of the Western Union, 
which they had called for the purpose of con- 
sidering the oil pool in particular, and the 
pooling proposition in general. 

The Globe and Rutgers has been frequently 
mentioned in discussions of the oil situation, it 
being claimed that the pool was necessary in 
order to compete with it. It is charged that 
the Globe and Rutgers, backed by a number of 
companies which are admitted only in New 
York, is able to write very large lines on oil 
properties. It handles these in its usual way, 
taking all the line or none, and usually paying 
about 5 per cent commission. As these com- 
panies are not licensed in the States where 
the oil properties are located, they pay no 
taxes on their premiums, effecting a saving of 
about 5 per cent in that way, in addition to 
the 10 per cent saving on commissions. This 
gives them a total of 15 per cent, and with 
this they can, if they wish, cut the rate 10 
per cent and still be ahead of the game. 


Hawkeye Securities Fire Organized 


R. S. Howell, president of the new Hawkeye 
Securities Fire of Des Moines, announces that 
the concern will be ready to do business about 
the first of January. Capital stock of $1,000,000 
is being sold at two for one to provide for sur- 
plus and necessary promotion expenses, com- 
missions, etc. Mr. Howell, the president, was 
formerly with the Hawkeye Fire. W. S. 
Hazard, vice-president of the new company, 
was formerly general agent, and other officers 
are H. C. Hargrove, vice-president; Carl Gar- 
ver, treasurer; H. S. Butler, secretary; F. E. 
Martin, assistant secretary. 
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VALUABLE NEW BOOK 





Entitled “ Fire Insurance Inspection 
and Underwriting” 





TREATS OF OVER 2500 SUBJECTS 





Deals With Fire Hazard of Chemicals, Materials 
and Processes of Manufacture and Commerce 


A most useful work for all fire underwriters 
is a new book entitled ‘Fire Insurance Inspec- 
tion and Underwriting,’ by Chas. C. Dominge 
and Walter O. Lincoln, both of whom are con- 
nected with one of the largest American fire 
insurance companies and are members of the 
National Fire Protection Association. 

This book is encyclopedic in its form, and 
describes chemicals, processes and materials 
used and handled in mercantile and manufac- 
turing establishments, and their fire hazards, 
as well as defining many insurance terms. 

The book treats of over 2500 subjects, 
the topics being arranged alphabetically and 
thoroughly cross-indexed, so that any desired 
subject may be located almost instantly. The 
matter is written in clear, non-technical 
language, and is designed to afford fire insur- 
ance men, in particular, serviceable informa- 
tion as to the hazards of properties which they 
may be asked to insure. The information in 
this book is well calculated to aid the under- 
writer in accepting business likely to prove 
profitable and in rejecting that which contains 
too great an element of hazard. 

Among those who will find this book of great 
service are insurance company managers, de- 
partment managers, general, special and local 
agents of fire insurance companies, inspectors, 
clerks, examiners, insurance brokers and ad- 
justers, factory engineers, firemen, fire mar- 
shals, fire chiefs, warehousemen, wholesalers, 
traffic managers and railroad and dock super- 
intendents. ‘‘Fire Insurance Inspection and 
Underwriting’ is a book of over 500 pages, 
legibly printed on strong, thin paper, bound in 
flexible binding with gilt edges, and is of a 
size to be carried comfortably in the coat 
pocket. It is published by The Spectator Com- 
pany, New York. 


Oil Hazard in Seattle 


Companies are seriously concerned over the 
hazards existing at Seattle because of enormous 
quantities of Oriental oils stored on the water 
front there. Millions of gallons of oil are 
stored on the wooden piers in small cases, and 
should a fire break out on these piers the 
burning oil might spread over the surface of 
the water and endanger many millions of 
property along the water front. The value of 
the oil itself is over $20,000,000. 
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International Stock Sold 

On Thursday morning last the entire 2000 
shares of the capital stock of the International 
Insurance Company of New York were sold at 
auction on behalf of A. Mitchell Palmer, alien 
property custodian. There were but two bid- 
ders, Crum & Forster and the Chase Securities 
Company. The stock was knocked down to the 
latter for the sum of $576,500. 

A rumor was current on the Street that this 
stock had been purchased in the interest of 
Willcox, Peck & Hughes. On inquiry by THE 
SPECTATOR, a member of this firm refused to 
affirm or deny the truthfulness of this rumor, 
but referred THE SPECTATOR to the Chase 
Securities Company, which he _ stated had 
actually purchased the stock. 

THE SPECTATOR is authoritatively informed 
that the stock was purchased by the Chase 
Securities Company on its own account as an 
investment. It has not yet been decided 
whether the International will be continued as 
a going concern, or whether it will be liqui- 
dated. In fact, up to Tuesday afternoon the 
purchaser had not secured possession of the 
stock. 

A law “rm entered its protest against the 
sale, on the ground that it had not been able 
to secure certain desired information in ad- 
vance of the sale. 


E. C. Anderson Co. and Edward E. Hall 
& Co. Merged 


The E. C. Anderson Company and Edward E. 
Hall & Co. have formed an alliance by which 
the business of both corporations will be 
operated through the office of Edward E. Hall 
& Co. This affiliation of the two corporations 
with the various well-organized departments at 
their command will add to their present high 
efficiency and service in handling all branches 
of insurance. 

The E. C, Anderson Company will continue 
to be operated under the corporation name as 
heretofore. 


Des Moines Lacks Fire Coverage 

Anybody ever hear of a first-class city too 
poor to buy fire insurance on its property? 
Such is the condition of Des Moines State 
capital of Iowa, according to Councilman El- 
liott of the finance department. Only the city 
barn will be protected. It is worth about 
$12,000, including horses, grain and wagons. 
Little or no insurance is carried on the public 
library, city hall and municipal court. How- 
ever, beginning January 1, the treasury will be 
replenished and fire insurance agents will be 
welcome. 


Insurance Report of District of Columbia 
Lee B. Mosher, Superintendent of Insurance 
for the District of Columbia, has just sub- 
mitted his annual report. In no line, accord- 
ing to the report, is the condition of business 
in Washington such as to make increased rates 
heecssary or justifiable. 

I have gone into the question of fire earn- 
ings in the District because it has been pro- 
Posed to put into effect in the District a ten 
Per cent advance in rates on fire insurance 
premiums,” reported. Superintendent Mosher, 
in connection with the proposal of the fire com- 
Panies to make advances. “This advance has 


not been put into effect at the time of making 
this report, and my investigation into the 
question of fire rates leads me to the conclu- 
Sion that the district of Columbia is probably 
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a more profitable field for fire insurance com- 
panies than any State in the Union. 


Similar conclusions were reached following 
investigations into the burglary and theft field. 
Premiums of $137,011 were reecived over a 
period of sixteen years by companies writing 
this class of insurance, during which period the 
losses amounted to $21,536, a loss ratio for the 
period of 15.6 per cent, with an underwriting 
profit of approximately 35 per cent. 

No advance in automobile liability rates is 
considered necessary by the Superintendent, 
following an investigation of conditions in that 
line. The companies have proposed an increase 
of 10 per cent in rates, but for the five years 
ended with 1917 the loss ratio was 30.2 per 
cent, which, taking expenses at 50 per cent, 
which the report declares to be sufficiently lib- 
eral, leaves a profit of 20 per cent. 

During the year 1917 license fees paid 
amounted to $20,478, and taxes collected $101,- 
537, a total of $122,015, an increase of nearly 
$9000 over 1916. Six German companies have 
been prohibited from doing business in the 
District of Columbia, under authority of the 
trading-with-the-enemy act. 


National Board Engineers 

Since the cessation of hostilities the nu- 
merous engineers of the National Board of Fire 
Underwriters who have been assisting Federal 
departments have nearly all returned to their 
customary duties at their usual headquarters. 
A few, however, are still aiding the Bureau of 
Yards and Docks of the Navy Department, the 
Bureau of Fire Prevention of the War Depart- 
ment and the Emergency Fleet Corporation, 
three being now located at the latter’s estab- 
lishment in Philadelphia. 


W. J. Beggs to Leave Ohio Audit Bureau 


Because the work of the Fire Insurance Club 
of Cleveland, Ohio, of which he is secretary, 
has become so heavy as to require all of his 
time, Will J. Beggs will probably retire as 
manager of the Ohio Audit Bureau within a 
short time. Mr. Beggs has had the entire re- 
sponsibility of organizing the bureau, and it is 
now in splendid working order, with an excel- 
lent man in charge of each office. Mr. Beggs 
has had an extensive experience in all branches 
of the fire insurance business, including a long 
term in the field. 


Bankers and Merchants of New York 

Parties identified with the Chase National 
Bank and the Chase Securities Company of 
New York are engaged in the organization of 
the Bankers and Merchants Insurance Company 
of New York to do a fire and marine insurance 
business. The Bankers and Merchants is to 
have $1,000,000 capital and $1,500,000 initial sur- 
plus. The preliminaries to organization have 
not yet been completed and no officers have yet 
been elected. 


National Board Committee Meetings 

The law committee of the National Board of 
Fire Underwriters will meet on December 65. 
In view of the coming sessions of Congress and 
of the legislatures of forty-four States, this 
meeting should be of unusual interest. The 
executive committee of the National Board 
will convene on December 12. 
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MINNESOTA FIRES 


State Evolves Plan for Aiding Hard 
Hit Mutuals 








RESOURCES AT VANISHING POINT 





Hope to Average Among Farmers of Whole State 
Devastation Caused by Forest Fires 

With regard to the position of certain farmers’ 
mutual fire insurance companies of Northern 
Minnesota, the resources of which have been 
reduced to the vanishing point by the recent 
forest fires, State Insurance Commissioner 
Weeks has addressed a letter to the National 
Association of Mutual Insurance Companies, of 
which the following is part: 


Three, and possibly four, of the farmers’ 
mutual fire insurance companies doing business 
in Northern Minnesota sustained such losses 
as will require them to make assessments upon 
their members aggregating approximately 10, 
12 and 33 per cent, respectively. This Depart- 
ment is very proud of the record these farmers’ 
mutual insurance companies have made in this 
State, and, realizing that the misfortunes of 
the people insured in that class of companies 
would appeal to the farmers of the State gen- 
erally, I submitted the matter of giving them 
some aid to the officers of the State Associa- 


‘tion of Farmers Mutual Fire Insurance Com- 


panies. The suggestion met with ready re- 
sponse from such officers, and on November 7 
they and some other gentlemen interested in 
the welfare of the farmers met at my office 
and we formed a committee, the personnel of 
which is set forth on the herewith enclosed 
paper. 

We have approximately 155 farmers’ mutual 
fire insurance companies doing business in this 
State, not including the companies operating 
in the region visited by the recent forest fires 
in Northern Minnesota. These companies have 
in force approximately $455,000,000 of insurance. 
The committee adopted a resolution urging the 
officers of these companies to request from 
their members a contribution equal to 75 cents 
on each $1000 of insurance carried, this volun- 
tary assessment to be collected by the com- 
panies and transmitted to the treasurer of the 
committee. 


The money so collected will be used: 


To pay to farmers’ mutual fire insurance com- 
panies suffering losses in the reecnt forest 
fires in Northern Minnesota an amount which 
will require such companies, in order to pay 
such losses in full, to make an assessment on 
their members in an amount exceeding 1% 
per cent of the insurance in force, in an amount 
which, together with an assessment of 1% per 
cent of their own members, will enable them 
to pay such losses in full, on condition that 
such payment so made to any such company 
shall be received by it in pro rata payment 
and discharge of assessment made on its mem- 
bers to meet such losses. 


New Commissioner for Texas Soon 

Governor W. P. Hobby of Texas is expected 
to shortly announce a new Commissioner of 
Insurance and Banking, which office is now held 
by Chas. O. Austin, who was appointed for a 
period of two years by the former Governor, 
James E. Ferguson, and insists on serving 
out his full term. At one time it was gen- 
erally believed the Governor would. not wait 
until next January to effect the change in the 
Department, but now it appears he does not in- 
tend to disturb the present Commissioner until 
his term of office expires. 


Administrative Name Changed 
The Railroad Administration has changed the 
name of its insurance and fire protection sec- 
tion in Washington to the Fire Loss and Pro- 
tection Section. 





Casualty, Surety, Etc. 


CASUALTY, SURETY & 
MISCELLANEOUS 


Compensation to Minors Working Without 
Permit Tripled 
Industrial Commission has 
issued a letter to all employers of children 
throughout the State, calling attention to 
the relation between the chlid labor law and 
the workmen’s compensation The let- 
ter reprints parts of two recent decisions by 
the commission. In one case the employer was 
required to pay $1,851.25 additional compensa- 
tion because the injured employee was a boy 
sixteen years of age, who was employed with- 
out a permit. In the other case the employer 
paid $1,041.31 because the injured employee 
was a minor employed at an occupation specifi- 
cally forbidden to children of that age. The 
commission points out that under the compen- 
sation law it ‘has no discretion, but must 
award triple compensation to minors of permit 
age who are injured while employed without 
a permit or at unlawful employment.” Should 
a minor thus employed contrary to law sustain 
an accident causing permanent total disability 
he may recover $22,815 as compensation, of 
which the employer would be liable for $15,210. 
The commission states: ‘‘Do not be satisfied 
with the mere statement of the minor or his 
parent that he is above permit age. The minor 
and the parent may have lied, but this fact 
will not protect you.” 








The Wisconsin 


law. 


Employers Liability Company Sustains 
Personal Loss 

The death of J. J. Murray, general superin- 
tendent of the Employers Liability Insurance 
Company, the headquarters of which for this 
country are in Boston, came as a shock to his 
many acquaintances and associates. He had 
been in poor health for some time, but had been 
seriously ill only a few days. He had been 
connected with the company twenty-eight years 
and was only forty-seven years old. He is sur- 
vived by a widow and four children, the eldest 
son being in the service in France. 


American Reinsurance Change 

The American Reinsurance Company has ap- 
pointed Ives & Baird, Inc., 5 Nassau street, 
underwriting managers, instead of Ream, Ives 
& Wrightson, Inc., which firm has undergone 
a change. The American Reinsurance is now 
prepared to accept treaty reinsurance on all 
casualty lines affording facilities for the larger 
casualty companies. 


With Zurich Accident in Illinois 
J. Hampton Hoge, superintendent of casualty 
claims of the Chicago Bonding and Insurance 
Company, Chicago, has resigned to accept a 
position, as from November 27, with the Zurich 
Accident Insurance Company. He will handle 
the latter company’s claims in Illinois. 


New Live Stock Company 
The Illinois Live Stock Indemnity Company 
is being organized in Chicago by E. H. Riddle 
of Des Moines. Wyman N. Lovejoy is president 
of the company, which is to have a capital of 
$100,000. 
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HAIL INSURANCE REPORT 
North Dakota Furnishes Largest Number of 


Losses—Cameras for Adjusters Useful 


The Western Adjustment and _ Inspection 
Company, which handles the losses for the 
Western Hail and Adjustment Association, has 
made a report on the work of the 1918 season, 
preliminary to the annual meeting of the West- 
ern Hail Association this week. The report 
shows that 28,656 claims were handled in 1918, 
as compared with 14,664 in 1917 and 35,736 in 
1916, the latter being the most disastrous year 
in the history of hail insurance. Of these 
losses, 10,737 came in July and 9450 in August. 
North Dakota furnished the largest number of 
losses, with 8945, followed by 5245 in Nebraska 
and 5287 in the Northern district, covering 
South Dakota, Minnesota and Wisconsin. The 
cost of adjustments during 1918 was $179,953, an 
average of $6.28 per loss, which compared with 
$8.10 in 1917 and $6 in 1916. ‘ 

The report reviews the changes in the hail 
adjustment organization, resulting from the 
experience of previous seasons, a large number 
of incompetent and inefficient adjusters having 
been eliminated from the 1916 roster. <A large 
number of the 1917 employees were unavail- 
able because of war conditions, and the season 
was begun with a salaried staff of forty-six 
adjusters, with eighty-two men, mostly bank 
cashiers, grain men and farmers, used for 
emergency work. The report states that the 
adjustments have been completed with less 
friction and complaint than ever before, the 
few cases of trouble being attributed largely 
to the unfriendly attitude of special agents or 
local agents who objected to the ,o-operative 
method of adjustment. These cases were re- 
viewed in detail and the companies were urged 
to secure better co-operation from their field 
men and agents. Several agencies which have 
been so antagonistic as to require special at- 
tention were specified. 


Plate Glass Rate Increases 

Increased rates on plate glass risks go into 
effect in Greater New York on December 1 for 
new business, and on January 1 for renewals. 
The increase is of twenty-five per cent above 
the actual rates now being charged in Manhat- 
tan, the Bronx, Brooklyn and Queens, which is 
equivalent to an increase on the New York city 
manual zone and borough rates, per lists fur- 
nished, of fifty-five per cent. In the borough 
of Richmond the increase is only forty per cent 
above zone and borough rates per lists fur- 
nished. 





Three Conventions Set for December 2-3 

The annual conventions of the National 
Council of Insurance Federations and the Na- 
tional Association of Casualty and Surety 
Agents and the annual meeting of the Insur- 
ance Federation of the State of New York 
will be held at the Hotel Astor, New York 
city, December 2-3, as follows: 

Monday Morning, December 2.—Annual con- 
vention of delegates to the National Council 
of Insurance Federations, 

Monday Afternoon, December 2.—General 
meeting of National Association of Casualty 
and Surety Agents. 

Tuesday Morning, December 
meeting of the Insurance Federation of the 
State of New York. 

Tuesday Afternoon and Evening, 
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3.—Public meeting of the National Council of 
Insurance Federations. 





“Safety in Woodworking” 

In furtherance of the cause of accident pre- 
vention the National Workmens Compensation 
Service Bureau of New York has issued a book 
dealing with methods of safeguarding machines 
used in the woodworking industry, under the 
title “Safety in Woodworking.’ The volume 
is made up in loose-leaf form in order to allow 
for the insertion of new and the withdrawal of 
obsolete matter from time to time. It is pro- 
fusely illustrated from actual photographs of 
guarded machines in use, thus getting away 
from the theoretical method of describing 
guards. 

The Bureau has had the co-operation and 
assistance of safety engineers and technical ex- 
perts in preparing the book, as well as users 
and manufacturers of woodworking machinery. 
The book will undoubtedly prove of value to 
all engaged in the business of woodworking and 
also instructive to safety engineers generally. 


Casualty Exchange Election 
At the annual meeting of the Casualty In- 
surance Exchange, held this week, the follow- 
ing were elected: 
Chairman, M. E. Jewett of the Royal Indem- 


nity; vice-chairman, Harry Johnson of the 
Travelers; secretary-treasurer, George G. Wet- 
zel of the Massachusetts Bonding. Executive 
committee—Edmund Dwight of the Employers 
Liability, John S. Turn of the 4%tna Life. These 
are in addition to the following members, who 
continue in office: F. J. Walters of the London 
Guarantee and Accident, C. A. Timewell of the 
Standard Accident, and Albert E. Whitney of 
the National Workmens Compensation Service 
Bureau. 

—Wilson & Co., of Philadelphia, general agents for 
the United States Fidelity and Guaranty Company, an- 
nounce that on and after December 1 Charles F. 
Weeks will take charge of the firm’s casualty depart- 
ment. Mr. Weeks has been a special agent of the 
Travelers, 
whose 
safe, 


—A certain insurance office in Chicago, 
manager recently purchased a_ burglar-proof 
wrote his home office to discontinue his burglary in- 
surance. This was done and a day or so later yeggmen 
broke into his office and also the new burglar-proof 
sate, and got away with several thousand dollars in 
cash and some Liberty Bonds. 
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